KENNETH M. NYGAARD
12241 Kathleen Cove
Arlington, Tennessee 38002
901-867-7768

OBJECTIVE Develop a high performance growth company through accelerated sales strategies.
STRENGTHS 
· Twenty One years experience in pumps, seals, and rotating equipment.
· Extensive background in key account sales and branch operations for mechanical seals, pumps and packing.
· Skilled in strategic planning and action plan implementation.
· Experienced in generating and sustaining product growth.
· Strong background in developing industry-specific software.
· Proven ability to develop and direct branch operation matters related to quality control, inventory aand profitability.
EXPERIENCE HIGHLIGHTS
2001 - Present PREDICTIVE MAINTENANCE SERVICES CO, LLC/Arlington, TN
President
-Oversees specialized industrial technical services including infrared surveys, alignment products
and services, vibration analysis, and oil analysis.
Achievements *Standard supplier to FedEx for alignment and vibration analysis products and training.
1999 – 2001 SEALING SPECIALISTS OF MEMPHIS/Memphis, TN
Exclusive distributor for Chesterton
-Responsible for developing sales and marketing for mechanical seals and pumps.
Achievements *Developed upper 10% territory in Southern region of six states.
*Achieved Top Territory status for new distributor in first year.
1995 – 1999 A.W. CHESTERTON/Memphis, TN
Sales and Operations Manager
-Responsible for developing start-up procedures for Direct Branch operation.
-Established quality control procedures to measure efficiency.
Achievements *Greatly expanded business at ICI Acrylics, DuPont and Great Lakes Chemical.
*Successfully developed seal failure analysis reporting system to track failure modes.
*Established and successfully maintained three key account consignment programs.
1993 - 1995 MID-SOUTH MECHANICAL SEALING, INC./Memphis, TN
(Exclusive distributor for Chesterton.)
Pump Product Manager/Account Executive
-Product management and technical training responsibility for 5 branches.
-Responsible for national account expansion for ICI and DuPont corporate accounts.
Achievements *50+% per year increase in pump sales in a highly competitive market.
*Won "1994 National Return on Investment Report" award on product development project for
DuPont.*Standing member of the Chesterton Corporate Strategic Planning Committee.
1989 - 1993 A.W. CHESTERTON, INC./Chicago, IL
Training Manager - Southern Region
-Five-state responsibility; developed and presented technical training for outside sales force and end users
at the plant and customer level.
Achievements *Designed Specialized Sales Program to include audio-visual aids, writing training manuals, and
developing both classroom presentation and one-on-one instruction materials.
*Specialized Training Plan recognition at 1993 National and International Annual Corporate Meeting.

EDUCATION B.A. - SOUTHERN ILLINOIS UNIVERSITY
